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Don’t swallow razor blades 

This presentation is not meant to offend (the speaker will do anything 

to make a boring topic entertaining!)



Introductory
ParagraphsIdentify Parties

Provides Contact Information

Establish Effective Dates

(for service term and/or contract)

This Master Service Agreement (“Agreement”) is entered into this 14th

day of March, 2019, by and between RuPaul Andres Charles 

(“Customer”) with offices located at 111 Cover  Girl, Hollywood FL 

33019 and PS Lightwave, Inc. (“PLW”) with offices at 5959 Corporate 

Drive, Ste. 3300, Houston TX  77038.

NOT part of the Contract

Outlines reasons/intentions 

for the Contract

R E C I T A L S

WHEREAS, Customer desires to obtain telecommunications

services; and

WHEREAS, PS Lightwave has agreed to provide Customer with

telecommunications services (“Services”) as Customer’s contractor.



Do you really want to do 

business with them?

This Agreement may   be assigned by either party 

without the written consent of the other party.  Any 

assignment without written consent shall be 

deemed void and unenforceable.

Relationship with a party

Consent

Credit worthiness of the other party

Acceptance of all terms and conditions of original

agreement, without exception
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